
saying success
n LinguaSys is a success story born 
at the Technology Business Incuba-
tor at the Research Park at Florida 
Atlantic University. P4

building bigger?
n The University of Miami Life Sci-
ence & Technology Park may be 
ready to build Phase II. P5

lending larger
n Find out how much more lending 
the SBA has done so far this year. P6

ferreting out the fliPPers
n Learn how developers won’t be 
tricked by flippers again. P8

your Pie, your way
n Your Pie pizza franchise opens in 
Lighthouse Point. P10

miami ultimate ceo awards
n See who the Business Journal has 
chosen to receive this prestigious 
distinction, and learn about the 
honorees’ business strategies. 
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RIDING THE RAILS
    TO REDEVELOPMENT

Commuter rail service on the Florida East Coast Railway could 
fuel projects near 28 stops in coastal cities. See story, Page 28.
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The 2013 Miami Ultimate CEO Awards recognizes business 

leaders of Miami-Dade County for their achievements, 

vision and dedication to excellence.
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OSCAR PEDRO MUSIBAY
MUSIBAY covers real estate. 

_| REAL ESTATE BRIEFING
avison Young names miami leader

Avison Young has brought on Daniel Carlo 
as principal and managing director of its Mi-
ami office. 

A 23-year commercial real estate industry 
veteran, Carlo was most recently a principal 
with Miami-based Cullum Capital Group. 
He was also a senior managing director with 
Holliday Fenoglio Fowler, also in Miami. 

project near jackson gets approval
The city of Miami has approved the resi-

dences and retail space planned for River 
Landing Shops and Residences.

The zoning change and design allows for 
537,000 square feet of retail and 444 resi-
dences. The project is meant to appeal par-
ticularly to existing area residents, as well as 
employees and students in the Miami Health 
District around Jackson Memorial Hospital, 
said Andrew Hellinger, president of the de-
velopment group.

River Landing is planned for 1500 N.W. 
North River Drive, currently the site of the 
Mahi Shrine Auditorium. The site, on the Mi-
ami River, is visible from the State Road 836 
(Dolphin Expressway).

Hellinger said the Miami Health Dis-
trict is the second-largest medical district 
in the U.S. – after Houston – with about 
30,000 employees and 160,000 annual visi-
tors. It is home to some of the nation’s pre-
mier medical and research programs, and 
is a growing hub for the biotechnology  
industry.

BY tHe numBers

35,000
Square footage leased by Mercury Marine at 
IDI’s Miramar Centre Business Park Building 
C. Mercury Marine, a division of Brunswick 
Corp. (NYSE: BC), provides engines, services 
and parts for recreational, commercial and 
government marine applications. 

$188 million
Price paid by a company affiliated with Cincin-
nati-based Jeffrey R. Anderson Real Estate for 
The Shops at Pembroke Gardens, the open-air 
center it co-developed in 2007. The seller of 
the 400,000-square-foot Pembroke Pines cen-
ter is Duke Realty Corp.

Stephan Gietl and Fernando Levy Hara’s 
mckafka Development Group are launch-
ing their first development project in Mi-
ami’s increasingly popular Edgewater 
neighborhood.

The Harvard University alumni, who 
started out buying distressed condomini-
ums, are taking reservations on units at 
The Crimson – Residences on Biscayne 
Bay.

The 90-unit project, at Northeast 27th 
Street and Biscayne Bay, will feature one-, 
two- and three-bedroom residences, pent-
houses and townhomes. The units will 
range from 780 to 1,600 square feet. Per-
square-foot prices are $370 to $570.

Gietl and Levy Hara spoke about their 
new investment. The following has been 
edited for clarity and brevity:

SFBJ: What are the main factors driving 
your interest in South Florida today?
Gietl: South Florida recovered much faster 
than predicted. Three years ago, the mar-
ket participants predicted 10 years to ab-
sorb the inventory overhang. Today, we 
have less than two months of inventory. 
Furthermore, South Florida has tradition-
ally been a strong ground for international 
investors, especially from South America 
and Canada. Europeans looking to invest 
in real estate – foremost from France – 
have discovered South Florida. 
Levy Hara: Since 2009, when we started 
doing our first distressed notes acquisi-
tions, we bought more than 500 condo-
minium units, which were unsold from 
the previous cycle, all in Class A buildings 
and in excellent locations. Our clients and 
investors were 95 percent foreign inves-
tors who were looking for an investment 
in a stable city, with clear rules and solid 

legal structure; having a steady cash flow 
from rents; and future appreciation after 
the market recovers.

A much lower income tax rate is also 
a big incentive compared to other states 
within the U.S. because we do not have 
state income tax in Florida.

SFBJ: What are the biggest challenges 
in the market right now? 

Levy Hara: We have not seen construction 
costs going up so far, but I am sure this 
will happen in 12 to 18 months, when the 
market gets hotter.

I am worried about how fast land pric-
es are going up, especially in prime loca-
tions. Prices that where ridiculously high 
12 months ago are now normal. I wonder 
if the market will not overheat in 12 to 18 
months, if new players – particularly de-
velopers from other countries who come 
here to do their first project – start bid-
ding more for land than the financial ra-
tionale should be.

SFBJ: What are the variables that make 
South Florida investments good?
Gietl: We judge the quality of an invest-
ment in South Florida from various an-
gles. First, we look at rents, which have 
significantly increased during the last 24 
months. In 2012 alone, they [went] up 10 
percent. However, condo fees and other 
costs did not increase more than the infla-
tion rate. Increases are expected at about 
4 percent annually until 2015. Still, pur-
chase prices for new condos are, in most 
cases, below 2006 prices, so there is room 
for value appreciation if an investors buys 
today.

SFBJ: Who is your typical buyer? From 
where are they getting their money?
Gietl: We deal mostly with buyers from 
South America, Canada and France. They 
are all-cash buyers and still consider the 
U.S. as the safe haven for their investment.

SFBJ: Describe your product.
Gietl: We are playing in a niche. Our prod-
ucts are designed for international inves-
tors and not end-users.

FILE PHOTO

The 440,000-square-foot Shops at Pem-
broke Gardens sold for $188 million.

_| IN CONVERSATION WITH: STEPHAN GIETL AND FERNANDO LEVY HARA

Surging Edgewater gets new development team

A site at 527 
N.E. 27th St. 
attracted the 
interest of 
mckafka De-
velopment 
CFO/COO 
Stephan Gi-
etl and CEO 
Fernando 
Levy Hara.  
The Harvard 
grads named 
their project 
The Crimson 
– Residences 
on Biscayne 
Bay.
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1. AXA Developers and Strategic Properties Group with 
 Archiplan USA and Henry Pino, Unnamed, 545 NE 32nd St.
2. The Related Group, Unnamed, Northeast 31st Street and 
 Biscayne Bay
3. Eastview Development/GTIS Partners, Unnamed, 
 Northeast 29th Street and Biscayne Bay
4. The Related Group, Icon Bay, 428 NE 28th St.
5. mckafka Development Group, The Crimson – 
 Residences on Biscayne Bay, 527 NE 27th St.
6. The Melo Group, Bayhouse, 600 NE 27th St.
7. The Melo Group, 23 Biscayne, 601 NE 23rd St.
8. The Melo Group, Skyview, 425 NE 22nd St.

3. 

EDGEWATER

Biscayne 
Bay

N.E. 27th St.

N.E. 32nd St.

MARK FREERKS
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